TrANER LOOK INSIDE

MODULE 2 W GUODULE & MODULE 999
Structuring Your How to Get Skills
Business Clients

MODULE 1

Getting Started

1 Introduction 11 Bringing Training Online 21 Adherance and Activation 28 Rethinking Marketing 35 Sales Calls

2 What You'll Learn Here 12 Creating Programs 22 Motivational Interviewing 29 The “Top of Mind” System 36 Sales Copy

3 The $1k Extra Approach 13 Productivity 23 Client Assessments 30 Attraction Marketing on Facebook 37 Price Theory

4 Two Guiding Principles 14 Welcome Package 24 Keeping Clients Accountable 31 Email Marketing 38 Great Testimonials

5  Your Freedom Number 15 Application Forms 25 Templates 32 Awarding Scholarships 39 Operational Documentation
6  What Makes You Unique 16 Software 26 Referrals 33 Transformation Contests 40 Hiring a Virtual Assistant

7 How to Name Your Business 17 Offering Support 27 Client Appreciation and Gifting 34 Facebook Ads 41  If Your Gym Doesn’t Approve
8  Your New Daily Ritual 18 Renewing Clients MODULE 4 SUMMARY MODULE 999 SUMMARY

9 Buying Back Your Time 19 How to Price Your Services

10 If You Need a New Client Today 20 Legalities
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